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Affiliate memberships expire at the end of March.  Please renew your membership, if you haven’t already done so.
NAMI of Cheyenne
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Cheyenne, WY 82001











Making Your Money Work for You

    At the October 4th NAMI Cheyenne educational meeting Kathleen Peterson gave a talk entitled, “Making Your Money Work for You”.  Ms. Peterson is a senior credit counselor for the Consumer Credit Counseling Service of Northeast Colorado and Southeast Wyoming, which is a United Way agency.

     At the start of the presentation Kathleen asked each attendee, in turn, what money or financial concern they would like to be discussed.  The subject of budgeting one’s money was on most people’s minds.  Kathleen said the purpose of a budget is to take care of necessary expenses first, but to still have money left for non-essentials—the fun stuff.

     Ms. Peterson said that when she counsels someone she first has him or her set financial goals, both short term (less than one year) and long term (more than one year).  “Financial goals are future expenses a person plans for and saves for over a period of time”, according to a goals worksheet Kathleen passed out.  The setting of goals is not to be done immediately, but mulled over for a period of time, like a week.  Also, these goals are to be reviewed periodically because personal and family needs and desires can change.   If a couple are there for counseling, she has them establish their goals separately, then compare each set of goals and decide which to do jointly and which may be left as a separate goal.  Once the goals are determined, she advised posting the goals where they can be seen and acted toward each day.  According to the goal worksheet, “By setting specific goals you will know how much money needs to be set aside each month until each goal is reached”.

     Ms. Peterson said there are two kinds of budgeters: detail people and big picture people.  Detail people need to keep an accountant’s style dollar and cent itemizing of all sources of net income, all monthly fixed expenses, all flexible expenses, and, finally, fun expenses.   Financial goals are included in the fixed monthly expenses.  Track is kept of when the various monies are expected to come in and when and where each and every expense goes out.

     The second type of budgeter is the “big picture” person.  The steps in a big picture budget are:


1.  PAY YOURSELF FIRST  
Put money aside for emergencies, retirement, and special projects.  This step needs to be done to have money to cover unexpected emergencies, break the debt cycle and not use credit cards.  The recommended savings amount is ten percent of your earnings.  Kathleen advises having a separate account for savings, and making it hard to get the savings out of the account, for example, requiring two signatures..

               2.  PAY YOUR BILLS 

                     Pay your monthly obligations (like rent/mortgage, utilities, auto loans, credit card payments)                                           

as well as your usual monthly expenses like groceries and gasoline.  Keep bills in the same place and set aside a time to do them advised Ms. Peterson.         

3. DO WHAT YOU WANT WITH THE REST

a) Even though this plan is simple, you still have control of your finances for the following reasons:

b) You have made decisions and prioritized beforehand about how to allocate your money, and
c) By doing  #1 and #2 above, you’ve taken care of your obligations to yourself, your family, and the world, so therefore you are free to do what you want with the rest.
                      
If there is no money left, check out low-income assistance programs.
When you begin a Debt Management Program, because of your income level or debt load, you may not be able to put much (or any) aside for #1.  This, then, becomes a goal to work towards.

1. Next, Ms. Peterson discussed two money management techniques: the Cash Envelope System and the Paycheck Plan  “The Cash Envelope System is an excellent, practical system of money management, especially when income is limited.  You set specific spending targets and get immediate feedback when you’ve spent your budgeted amounts”, according to its handout.  Here’s is how it works:

2. Figure out how much you can afford for your regular weekly living expenses like groceries, gasoline, entertainment, etc.  Do no include monthly bills.

3. Label one envelope for each expense, writing the dollar amount on the envelope.

4. When you get paid, put cash in the envelopes.  Use the money in each envelope only for that expense.

5. When the money in an envelope is gone, stop spending in that category.

To make the Cash Envelope System work remember: When you run out of money in an envelope stop spending in that category!  You’ll add more money to the envelope on your next payday.  If there is any extra money at the end of the week you can keep it in the same envelope and apply it toward the next week’s expenses, or put it in a separate envelope labeled for “EMERGENCIES” and use it appropriately          (medical, household and car repairs, etc).  Start your 2nd, 3rd, and 4th weeks by placing the same amount of cast in the appropriate envelopes.  At the end of a 4-week period, re-evaluate what you spent in those “cash” areas and adjust the cash amount higher or lower if needed for the next month.
     The Paycheck Plan involves deducting the amount for fixed and flexible expenses as they are paid.  The following worksheet illustrates what is involved

Kathleen suggested trying a new money management plan or budget for more than a month.  It takes practice to find out what works best for oneself.  Try different ones, if necessary.

    Kathleen next took up the concept of Power Payments: A Strategy for Becoming Debt Free.  In a nutshell, power payments involve the following three steps:

1. STOP DEBTING.   Set up a savings account for emergencies.

2. COMMIT TO PAYING A CERTAIN AMOUNT EVERY MONTH TOWARD YOUR DEBTS.  Do not decrease these monthly payments, even if a creditor requests lower payments.  When one debt is paid off, add the monthly amount to another debt.

3. CONTINUE UNTIL ALL YOUR DEBTS ARE PAID IN FULL.
     You can choose different power payment strategies.  Your alternatives include:

1. Paying off the debt with the lowest balance first, then adding that payment to the debt with the next lowest balance, and so on.

2. Paying off the debt with the highest interest rate first, and then adding that payment to the debt with the next highest interest rate, and so on.

3. Adding an additional amount ($10, $100, $500) each month as part of your power payment strategy, and consequently paying off your debts more quickly.
     Ms. Peterson had some advice with regard to credit, credit ratings, and improving one’s credit score.  Consumers who wish to obtain copies of their credit reports may request a copy from each of the three credit bureaus (Experian, Equifax, and TransUnion) free once each year.  If a numerical credit score is requested, there will be a small charge.  The credit reports may be requested online at www.annualcreditreport.com, via telephone at 1-877-322-8228, or by writing:

                                             Annual Credit Reporting Service 

                                             P.O. Box 105281

                                             Atlanta, GA 30348-5281

     Kathleen advised getting a free credit report every four months from one of the credit agencies.  She advised cleaning out lines of credit so that not as much shows up on the credit report.  A consumer is free to dispute anything that appears on their credit report.  A lot of interests use credit reports, besides financial interests, like potential employers and insurance companies..

     With regard to credit cards, Kathleen offered some guidance.  Consumers have more protection in using a credit card—they can dispute any charge. If you receive a lower interest rate offer from one credit card company, consumer’s should call their other companies, and ask them to match the lower rate.  Credit card companies make 40% of their profit from late fees and over-limit charges.  If a person’s credit risk increases, for example for only one late payment to a company, the person’s other card companies can boost their interest rates to him or her.

     Finally, Ms. Peterson advised people to shred everything with a number on it to combat identity theft.   

     Consumer Credit Counseling Service of Northern Colorado and Southeast Wyoming can be contacted at 800 424-2227, or 970 229-0695 in Colorado.
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Educational Meetings


     On November 1st Roger Ludwig, M.A., who counsels children, adolescents, and adults, will give a talk entitled, “Planning an OK, Reasonably Acceptable, Non-Threatening Holiday”.  The presentation will provide techniques to enable people to get through holiday gatherings with a minimum of stress and rekindling of unacceptable or threatening experiences with family and friends.


     The December 6th educational meeting will be a presentation by Lois Dowell, a Peer Specialist at Peak Wellness Center, on the subject of ‘Stigma Reduction’.  The purpose of ‘Stigma Reduction’ is to combat the negative stereotypes associated with mentally ill people and society’s attitude toward the subject of mental illness in general.


    


Support Group Meetings


      Open support group meetings are held on the third Thursday of each month at the Unitarian Universalist Church, 3005 Thomes, at 7:00 PM.  At the start of the meeting attendees will break into two groups—one for family and friends, and a second for consumers--provided there are enough attendees for each group.  Support group meetings normally last an hour and a half.


     














Volunteer Opportunities--NAMI is looking for a volunteer to coordinate publicity for the state.  Anyone interested should contact Theresa Bush, the NAMI Wyoming President.  








Calendar of Events


 Support Group Meetings


Unitarian Universalist Church of


Cheyenne


3005 Thomes, Cheyenne, WY


Thursday, November 15, 2007, 7:00 PM


Thursday, December 20, 2007, 7:00 PM





Educational Meetings


Planning an OK, Reasonably Acceptable,


Non-Threatening holiday


Thursday, November 1, 2007, 7:00 PM


Unitarian Universalist Church


3005 Thomes, Cheyenne, WY





Stigma Reduction 


Thursday, December 6, 2007, 7:00 PM 


Unitarian Universalist Church


3005 Thomes, Cheyenne, WY





Family-to-Family Education Program


The next twelve-week family-to-family education program will start in January or February 2008.  The program is for the family and friends of consumers, to help them understand their loved-ones illness.  The program is free and all materials are provided.  if interested, contact Cheryl Tottenhoff at  635-7949. 
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