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What we’re going to talk about:

 4 KEY Event Fundraising Strategies

 More Examples of Mo’ Money, Mo’ 
Mission

 NAMI Central Texas-
how raising unrestricted 
funds has transformed 
their affiliate



NAMIWalks Revenue
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NAMIWalks Central Texas Revenue
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What does it all mean?



NAMI Central Texas Program Participants

2018

2012

= ~200



MO’ MONEY = MO’ MISSION



MO’ MONEY = MO’ MISSION



KEY EVENT FUNDRAISING STRATEGIES

Cementing the Bond

Working Your Event

Engaging new Corporate Partners

Taking existing Corporate Partners up a level



Cementing the Bond



Thank Everyone

Use creative ways to thank your fundraisers/volunteers



Recognition- Gifts



Recognition- Public



Recognition- NYC’s Walk Star Program

• Participants self identify as Star Walkers

• Special communications

• Lots of shout-outs

• On event perks: VIP check-in line, 
swag bag, special “Walk Star” 
T-shirt

• Exclusive "Thank You" event



Personal Touches

• Birthday

• Anniversary

• Job promotions

• Any special occasion/celebration



Bike 4 Chai
• Elite Cycling Fundraising event
• 10th year, $43 million+
• Top notch event
• VIP experience
• Lots of personal touches



Bike 4 Chai
Really cultivate your TOP donors, fundraisers

WORTH IT!



Volunteer “Thank You” Event



Do YOU have a creative way you recognize 
your top fundraisers/volunteers?



Year Round Communication

21

• Consistency
• Relevant material
• No solicitation
• Missed opportunities
• Themed 



WHY?
Recognize/Thank ALL
Focus on TOP



Using your event to leverage money/relationships
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Event Day- Keep Mission Front and Center
• Connect attendees to NAMI’s Mission.

• People will become more involved when they are inspired.

• People will return when they have fun!



Identify new volunteers/leaders

• Meet Keith

• Recognize potential!



Work Your Event



• Who do you need to talk to?
• Who will connect with them?
• Follow up!



Engaging New Corporate Partners



• Research- dream partners
• Gather folks in a ROOM
• Brainstorm! Who else?
• Who knows someone?
• How to connect? Make a plan!



Using LinkedIn to make connections

• Connect
• Send a note
• Check their interests



Taking Corporate Partnerships to the Next Level



Corporate Relationships/Teams

Make it simple for them to support you.

Provide the tools.



Sponsorship



Year Round Corporate Membership

What’s in it for them?
 Stigma Free Company

 Presentation at workplace

 Connect them to our classes 



Multi Event Sponsorship Package





NAMI Tennessee



NAMI Valley of the Sun
• New ED
• New PT Admin Asst
• Launch ETS
• IOOV presenter to State Training



Wrap Up
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